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Item 2: Material Changes

Annual Update
The Firm Brochure will be updated annually or when material changes occur
since the last update.

Material Changes since the last annual update in March 2025:

e Item 4: Updated Assets Under Management information to reflect values
as of December 31, 2025.

e Item 10: Updated language to further clarify the firm’s other financial
industry activities.

Full Brochure Available
Whenever you would like to receive a complete copy of our Firm Brochure,
please contact Kim Custer by telephone at: 317-559-2945, or by e-mail at:
kcuster@envisionria.com.

The Monument Circle Group



Table of Contents

Item 2: Material Changes........couiieeeeciiiiiiiirrrrressss s e s s s ssss s s e e s e s s nnnn s sssssssnennns

ANNUAI UPAALE ...
FUll BrochUre AVailable ... e

Item 4: AdViSOry BUSINESS ........eeummmimimiiiiiiinienieninssinssnnnsssnnsssns s s s s nnnnnnnnnnas

T gD 1= ] o (o o
Tailored RelatioNShiPS ......covuiiiiiee e
MaNagEed ASSEES — ...

Item 5: Fees and Compensation ...

BilliNG Of FEES ...eneiieeeeee e e e
(0] LTl L=< T TR UPRPR
ComMmMISSION TraNSACIONS ... .. o

Item 6: Performance-Based Fees and Side-by-Side Management.......................
Sharing of Capital GaiNS .............uuuuiiiiiiiiiiiii e
Item 7: Types Of Clients ... s s s s s e s e nnnns

DTS o3 ] (T o O
A CCOUNE MM MU . .o e e e

Item 8: Methods of Analysis, Investment Strategies and Risk of Loss................

Methods of Analysis and Investment Strategies ...
RISKS O LOSS ...

Item 9: Disciplinary INformation...............eee s
Legal and DiSCIPliNary ..........ooooiiiiiiiiiiieeeeeee e
Item 10: Other Financial Industry Activities and Affiliations...........cccccuummmnnnnnnenes
Canterbury Relationship DiSCIOSUIe...............uuuiiiiiiiiiiiiiiiiiiiiieeeeeeees

Item 11: Code of Ethics, Participation or Interest in Client Transactions and

= =TT 4 =TI N - T 11 T
(@700 [T ] =i {01 TSR
Participation or Interest in Client Transactions.............ccoovveiiiiiiiie e
Personal Trading.........ooooiiiiiiiiiii e

TOC 1
The Monument Circle Group



Item 12: Brokerage PractiCes ...........uuuueeememmmmmmmmmnnnennnnnnnnnnnnsnnnnnnsnnnnsnnsssnssnnnnnnnsnsnnnnnnns 10

Broker-Dealer SeleCtion............oooviiiiiiiiiiiie 10
Directed BroKEIrage ........uuiiiiiiiiee et e et e e et e e e e et e e e e ean e aaes 11
Trading Error POLICY ... 12
Item 13: ReVview Of ACCOUNLS..........ccuemmmmeeeeeiieneieieeneeenennnnnnnn s s s s s nnnnnnnns 13
PeriodiC REVIEWS ... e e e e e e e s 13
REVIEW THIGOEIS ... 13
Regular Reports and Electronic DeliVery ... 13
Item 14: Client Referrals and Other Compensation..............cccommmiicccciiinininnnneeennns 13
Other CoOmMPENSAtION.... ..ot e e e e e e e e e e e e e e e eeeeeeees 13
ClIeNt REFEITAIS ... ssssssnnsnssnnnnes 13
(1 2=1 4 B T T 01 13 o Yo 14
LU (o o |V PSPPI 14
Item 16: Investment Discretion ........... s 14
Discretionary Authority for Trading..........cccoeeeo i 14
Item 17: Voting Client SecCurities.........cccccummmmmmmmmmmmieeenesssseee e 15
PrOXY VOES ...ttt e e e e e e e e e e e e e e e e e e eeas 15
Item 18: Financial Information ... s 15
Financial INformation........... oo 15
Privacy POliCY ...t 16
TOC 2

The Monument Circle Group



Item 4: Advisory Business

Firm Description

Wealth Advisory Solutions (“WAS”) is an Indiana limited liability company
formed on May 25, 2017. The Adviser is an investment adviser registered with
the Securities and Exchange Commission (“SEC”) under the Investment
Advisers Act of 1940, as amended (the “Investment Advisers Act’). The
principal owners of WAS are Steve Kyburz, Ty Needler, and Kim Custer. The
primary types of investment advisory services offered by the Adviser are
investment management and financial planning.

In addition, WAS is also doing business as The Monument Circle Group
(“TMCG”). TMCG is owned and operated by Steven Smith, Johnelle Smith and
Ty Needler. TMCG provides the same investment advisory services as WAS.

Investment Management

Investment advisory services offered by TMCG are specifically tailored to meet
the needs of each client. Prior to delivering investment advisory services, the
Adviser will ascertain each client’s specific investment objective. Then TMCG
will allocate, or recommend that the client allocate, their investment assets
consistent with the designated investment objective. Clients may impose
reasonable restrictions on any of the Adviser’s investment advisory services at
any time, but restrictions must be delivered to the Adviser.

In addition, the Adviser also provides active trading models to Clients consisting
mostly of stocks and ETFs. Clients in the Adviser’s active trading model must
authorize the Adviser to exercise discretionary trading authority over the assets
dedicated to the client’'s recommended investment strategy, which includes the
initial allocation and ongoing rebalancing. The discretionary authority allows
TMCG to buy, sell or otherwise trade the assets in the client’s account without
prior approval of each transaction.

Rollover Recommendations

As part of our investment advisory services to you, we may recommend that
you withdraw the assets from your employer's retirement plan and roll the
assets over to an individual retirement account ("IRA") that we will manage on
your behalf. If you elect to roll the assets to an IRA that is subject to our
management, we will charge you an asset-based fee as set forth in the
agreement you executed with our firm. This practice presents a conflict of
interest because persons providing investment advice on our behalf have an
incentive to recommend a rollover to you for the purpose of generating fee-
based compensation rather than solely based on your needs. You are under
no obligation, contractually or otherwise, to complete the rollover. Moreover, if
you do complete the rollover, you are under no obligation to have the assets in
an IRA managed by our firm.
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Many employers permit former employees to keep their retirement assets in
their company plan. Also, current employees can sometimes move assets out
of their company plan before they retire or change jobs. In determining whether
to complete the rollover to an IRA, and to the extent the following options are
available, you should consider the costs and benefits of: 1)) Leaving the funds
in your employer's (former employer's) plan; 2) moving the funds to a new
employer's retirement plan; 3) cashing out and taking a taxable distribution from
the plan; and/or 4) rolling the funds into an IRA rollover account. Each of these
options has advantages and disadvantages and before making a change we
encourage you to speak with your CPA and/or tax attorney. Our
recommendations may include any of them, depending on what we feel is in
your best interest.

We are fiduciaries under the Investment Advisers Act of 1940 and when we
provide investment advice to you regarding your retirement plan account or
individual retirement account, we are also fiduciaries within the meaning of Title
| of the Employee Retirement Income Security Act and/or the Internal Revenue
Code, as applicable, which are laws governing retirement accounts. As a
fiduciary, we are required to document the reason(s) for why the
recommendation we made is in your best interest.

Financial Planning

TMCG offers financial planning services to Investment Management Clients at
no additional cost or obligation. TMCG begins with an intensive fact-finding
session which helps the Adviser become totally familiar with the client’s current
financial situation (including among other things, income taxes, investments,
insurance, estate affairs and family circumstances), as well as their personal
goals and priorities for the next several years. Then, working from this
comprehensive information, the Adviser prepares a detailed financial plan
which documents the client’s situation, identifies all areas which will be
impacted, and makes specific goal-oriented recommendations. The Adviser’s
specific goal-oriented recommendations are designed to educate and allow a
client to coordinate his/her financial affairs more efficiently, increase cash flow,
prudently reduce income taxes, and attempt to improve his/her overall net
worth. Once this written document has been discussed with the client, the
recommendations that the client feels comfortable with are scheduled for
implementation with specific deadlines to be met. TMCG continues to assist
the client based on an annual review of services in all applicable areas
including estate, retirement, cash flow and tax planning.

For clients interested only in financial planning and do not have assets
invested with TMCG they may enter into a financial planning agreement
only and be charged a fixed planning fee agreed upon within the financial
planning agreement
-2-
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Please Note: It is always the client’s responsibility to promptly notify TMCG if
there is any change in their financial situation or investment objective. This
notification of change allows the Adviser an opportunity to review, evaluate, or
revise our previous recommendations or services.

Additional Services —

The Adviser may furnish advice on matters not involving securities, such as:

Retirement Income Planning Personal Financial Planning
Withdrawal Rate Analysis Education Planning
Cash Flow & Budgeting Employee Benefits & 401(k) Guidance

Life Insurance Review & Planning  Corporate Retirement Plan Guidance
Estate & Charitable Gift Planning Tax Planning

Business Successions Investment Planning
Trust Services Annuities
Life Insurance Long Term Care Insurance

Tailored Relationships

At TMCG, advisory services are tailored to the specific needs of each client.
Prior to providing advisory services, the Adviser will ascertain each client's
investment goals and objectives. The Adviser then allocates and/or
recommends that the client allocate investment assets consistent with the
designated investment objective. The client may, at any time, impose
reasonable restrictions on the Adviser's services, but restrictions must be
delivered to the Adviser.

In performing services for the client, the Adviser is not required to verify any
information it received from the client or from the client’s other professionals
and the Adviser is expressly authorized by the client to rely on this information.
Each client is advised that it remains the client’s responsibility to promptly notify
the Adviser if there is ever any change in the client’s financial situation or
investment objectives for the purpose of reviewing, evaluating or revising the
Adviser’s previous recommendations or services to the client.

Managed Assets —

As of December 31, 2025, Wealth Advisory Solutions managed a total of
$582,762,379 in discretionary assets under management and $14,346,400 in
non-discretionary assets under management.

-3-
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Item 5: Fees and Compensation

Managed Discretionary Asset Fees
The Adviser bases its annual investment management fee for managed
discretionary assets upon a percentage (%) of the market value of the assets
and the specific types of investment management services provided. TMCG
charges their annual fee based on the following fee schedule:

Assets Under Management Fee
Under $1,000,000 1.25%
$1,000,000 and up 1.00%

The Adviser may choose to charge a lower asset based fee at its sole
discretion.

Financial Planning Fees

TMCG provides financial planning services to Investment Management clients
at no additional cost. Financial planning agreements are executed separately
then the Investment Advisor Agreements. For non-Investment Management
clients that are interested in only financial planning with TMCG they would only
sign a financial planning agreement and their fee will be determined by the
complexity and time involved in the financial planning. The fee will be
predetermined and outlined in the contract before financial planning has begun
for non-Investment Management clients.

The client can terminate the financial planning and/or advisory relationship at
any time with a written notice.

Billing of Fees

TMCG'’s investment management fees shall be assessed quarterly, in
advance, based on the asset values as of the day prior to the period being
billed. New accounts will be assessed a prorated fee dependent upon the
number of days remaining in the quarter. TMCG clients must provide their
consent in advance to direct debiting of investment management fees from
their custodial account. The Investment Advisory Agreement and the
custodial/ clearing agreement authorize the custodian to debit the client
account for the amount of the Adviser’s investment management fee, and to
directly remit that investment management fee to TMCG in compliance with
regulatory procedures. In the limited event that the Adviser bills the client
directly, payment in full is expected upon presentation of the invoice.

-4-
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In the event an agreement is terminated, the client will receive a prorated
refund for fees paid in advance.

Other Fees

Unless clients direct otherwise or an individual client’s circumstances require,
the Adviser generally recommends Trade-PMR. We are using Trade-PMR
serve as the broker-dealer/custodian for client investment accounts. Trade-
PMR may charge brokerage commissions and/or transaction fees for effecting
certain securities transactions. Trade-PMR may charge commissions for
individual equity and fixed income securities transactions or fees may be
charged for certain no-load mutual fund transactions. In addition to the
Adviser’s investment management fee, custodial brokerage commissions
and/or transaction fees, clients will also incur, relative to all mutual fund and
exchange traded fund purchases, charges imposed at the fund level (e.g.,
management fees and other fund expenses).

In addition, Adviser may recommend Separately Managed Accounts outside of
Trade-PMR or 529 accounts. In these cases, Adviser will charge a
management fee for any of these types of assets under management. If there
are additional third party manager on these accounts, they will also charge a
fee. Accordingly, the client should review both the fees charged by the third-
party managers and the fees charged by Adviser to fully understand the total
amount of fees to be paid by the client and to thereby evaluate the advisory
services being provided.

For all services offered by the Adviser, the same or different services may be
offered by other firms at the same, higher, or lower fees.

Commission Transactions

The Adviser primarily recommends the purchase of no-load institutional class
mutual fund securities and/or exchange traded funds for implementing
investment recommendations. TMCG does not actively direct clients to
traditional, full service /commission brokers. Most of the Adviser’s clients do
not use traditional brokers. As described earlier, TMCG generally recommends
using the services of a centralized custodian/discount broker.

Item 6: Performance-Based Fees and Side-by-Side Management
Sharing of Capital Gains
The Adviser does not advise any client accounts that are subject to
performance-based fee arrangements.

-5-
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Item 7: Types of Clients
Description
The Adviser predominantly offers its services to individuals, high net worth
individuals, pension and profit sharing plans and participants, trusts, estates,
charitable organizations, corporations or business entities.

Account Minimums
TMCG does not have account minimum for investment management services.
The account minimum fee charged quarterly by the adviser is $0.

Item 8: Methods of Analysis, Investment Strategies and Risk of Loss
Methods of Analysis and Investment Strategies
The Adviser’'s security analysis methods may include fundamental analysis,
technical analysis, charting and cyclical analysis.

The main sources of information for analysis include financial newspapers and
magazines, inspections of corporate activities, research materials prepared by
others, corporate rating services, annual reports, prospectuses, filings with the
Securities and Exchange Commission, and company press releases.

Additional research tools and sources of information that the Adviser may use
include mutual fund and stock information provided by unaffiliated third parties
(e.g., Morningstar, etc.) and many other reports located on the Internet using
the World Wide Web.

The Adviser may utilize the following investment strategies when implementing
investment advice given to clients:

Long Term Purchases: (securities held at least a year)

Short Term Purchases: (securities sold within a year)

Trading: (securities sold within thirty (30) days)

Options (contract for the purchase or sale of a security at a
predetermined price during a specific period of time)

Strategic and Tactical Asset Allocation may be utilized with domestic mutual
funds, exchange-traded funds, or stocks and bonds as the core investments.
Global mutual funds, sector funds and specialty exchange-traded funds may
be added as satellite positions. Portfolios may be further diversified among
large, medium and small sized investments in an effort to control the risk
associated with traditional markets. Investment strategies designed for each
client are based upon specific objectives stated by the client during
consultations. Clients may change their specific objectives at any time. Each

-6-
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client executes an Investment Policy Statement that documents their specific
objectives and their desired investment strategy.

Please Note: Different types of investments involve varying degrees of risk,
and it should not be assumed that future performance of any specific
investment or investment strategy recommended or undertaken by the Adviser
will be profitable or equal any specific performance level. Investing in
securities involves risk of loss that clients should be prepared to bear.

Risks of Loss

Risk is inherent in any investment in securities and the Adviser does not
guarantee any level of return on a client’s investments. There is no assurance
that a client’s investment objectives will be achieved. A client may be subject
to certain risks, including, but not limited to, the risks described below. The
risks discussed below vary by investment style or strategy, and may or may not
apply to a client. A client should also review the prospectuses or other
disclosure documents for the securities purchased for the client’s account, as
they will contain important information about the risks associated with investing
in such securities.

Investment strategies recommended by the Adviser may also be subject to
some or all of the following types of risk:

e Interest-rate Risk: Fluctuations in interest rates may cause investment
prices to fluctuate. For example, when interest rates rise, yields on
existing bonds become less attractive, causing their market values to
decline.

e Market Risk: The price of a security, bond, or mutual fund may drop in
reaction to tangible and intangible events and conditions. This type of
risk is caused by external factors independent of a security’s particular
underlying circumstances. For example, political, economic and social
conditions may trigger market events.

e Inflation Risk: When any type of inflation is present, a dollar today will
not buy as much as a dollar next year, because purchasing power is
eroding at the rate of inflation.

e Currency Risk: Overseas investments are subject to fluctuations in the
value of the dollar against the currency of the investment’s originating
country. This is also referred to as exchange rate risk.

e Reinvestment Risk: This is the risk that future proceeds from
investments may have to be reinvested at a potentially lower rate of
return (i.e. interest rate). This primarily relates to fixed income
securities.

e Business Risk: These risks are associated with a particular industry or
a particular company within an industry. For example, oil-drilling
companies depend on finding oil and then refining it, a lengthy process,
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before they can generate a profit. They may carry a higher risk of
profitability than an electric company, which generates its income from
a steady stream of customers who buy electricity no matter what the
economic environment is like.

e Liquidity Risk: Liquidity is the ability to readily convert an investment
into cash. Generally, assets are more liquid if many investors are
interested in buying or selling a standardized product. For example,
Treasury Bills are highly liquid, while real estate properties are not.

e Financial Risk: Excessive borrowing to finance a business’ operations
increases the risk of profitability, because the company must meet the
terms of its obligations in good times and bad. During periods of
financial stress, the inability to meet loan obligations may result in
bankruptcy and/or a declining market value.

e Active Trading Model Risk: The strategy to manage a model portfolio
may involve an above average portfolio turnover that could negatively
impact clients’ net after tax gains. While TMCG seeks to ensure that
clients’ assets are managed in a manner consistent with their individual
financial situations and investment objectives provided in the Client
Profile, securities transactions effected pursuant to a model investment
strategy are usually done without regard to a client’s individual tax
ramifications. Moreover, the model can incur significantly higher
transaction costs.

e Credit Risk: The risk of default on a debt that may arise from a borrower
failing to make required payments.

Please Note: In light of these risks of loss and potentially enhanced volatility,
clients may direct the Adviser not to employ any or all of the investment
strategies recommended by TMCG for their account.

Item 9: Disciplinary Information
Legal and Disciplinary
Investment Advisors are required to disclose legal or disciplinary events that
are material to a client’'s or prospective client’'s evaluation of the Advisor’s
business or the integrity of the Advisor's management. WAS and TMCG have
no legal or disciplinary events to report.

Item 10: Other Financial Industry Activities and Affiliations
Affiliated Insurance Business
The Firm’s principals and some IARs (“Affiliated Owners”) also maintain an
ownership interest in CWP Insurance (“CWPI”). CWPI offers various insurance
products, including but not limited to life, disability, long-term care, and fixed
annuity products. From time to time, the Firm may recommend that advisory
clients consider the purchase of insurance products as part of their overall

-8-
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financial plan. In certain cases, such products may be offered through CWPI.
When a client purchases an insurance product through CWPI, CWPI may
receive customary insurance commissions from the issuing insurance
company. The Affiliated Owners may indirectly benefit from such commissions.

Clients are under no obligation to purchase insurance products through CWPI
or through any insurance agency affiliated with the Firm’s principals. Clients
are free to purchase insurance products recommended by the Firm through
any insurance professional or agency of their choosing.

Canterbury Relationship Disclosure

A Wealth Advisory Solutions, LLC (“WAS”) employee and principal owner is
also employed by and licensed with Canterbury Investment Management
(“Canterbury”). Canterbury is an SEC-registered investment adviser. This
relationship does not result in additional compensation to WAS or our
employees.

Item 11: Code of Ethics, Participation or Interest in Client Transactions and
Personal Trading

Code of Ethics

The Adviser maintains an investment policy for personal securities transactions
atits business and it is part of the Adviser’s general Code of Ethics (the “Code”).
The Adviser establishes the standard of business conduct for all employees
that are based on the fundamental principles of openness, integrity, honesty
and trust. The Adviser also maintains and enforces written policies
reasonably designed to prevent the Adviser or any person associated with
Adviser from misusing material non-public information to comply with Section
204A of the Investment Advisers Act. Neither the Adviser, nor any related
person of the Adviser, will recommend, buy, or sell securities within client
accounts which the Adviser or a related person of the Adviser may have a
material financial interest. A copy of the Adviser's Code is available to any
client or potential client upon request.

Participation or Interest in Client Transactions

The Adviser and/or its representatives may engage in securities transactions
for their own accounts, including the same or related securities that are
recommended to or owned by clients of the Adviser. These transactions may
include trading in securities in a manner that differs from, or is inconsistent with,
the advice given to clients of the Adviser, and the transactions may occur at or
about the same time that such securities are recommended to or are purchased
or sold for client accounts. This creates a potential for a conflict between the
interest of the clients and the interests of the Adviser and/or its representatives.

-9-
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Personal Trading

To address the potential for conflict of interests, the Adviser has adopted a
Code that applies to its representatives who have access to non-public
information relating to advisory client accounts (“Access Persons”). The Code
prohibits Access Persons from using knowledge about advisory client account
transactions to profit personally, directly or indirectly, by trading in his/her
personal accounts.

Item 12: Brokerage Practices

Broker-Dealer Selection

Though the Adviser recommends brokers with which we’ve negotiated pricing
on behalf of our clients, we do not have discretionary authority to select brokers.
We endeavor to recommend broker-dealers that will provide the best services
at the lowest commission rates possible. The reasonableness of commissions
is based on the broker's ability to provide professional services, competitive
commission rates, research and other services that will help our firm provide
investment management services to clients. The Adviser may recommend
brokers who provide useful research and securities transaction services even
though a lower commission may be charged by a broker who offers no research
services and minimal securities transaction assistance.

We have negotiated competitive pricing and services with Trade-PMR for
brokerage back-office and trade execution services and First Clearing for
clearing and custodial services. First Clearing is a trade name used by Wells
Fargo Clearing Services, LLC., a non-bank affiliate of Wells Fargo & Company.
Trade-PMR and First Clearing are members of SIPC and are unaffiliated
registered broker-dealers and FINRA members. The brokerage commissions
and/or transaction fees charged by Trade-PMR or any other designated broker-
dealer are exclusive of and in addition to the Adviser advisory fee. The Adviser
regularly reviews the reasonableness of the compensation received by the
broker-dealers used for executing client transactions in an effort to ensure that
our clients receive favorable execution consistent with our fiduciary duty.
Factors which the Adviser considers in recommending Trade-PMR and First
Clearing or any other broker-dealer to clients include, but is not limited to, their
respective financial strength, reputation, execution, pricing, research, and
service. The commissions and/or transaction fees charged by these brokers
may be higher or lower than those charged by other broker dealers.

In addition, Trade-PMR provides the Adviser with access to its institutional

trading and custody services, which are typically not available to retail

investors. These brokerage services include the execution of securities

transactions, custody, research, and access to mutual funds and other

investments that are otherwise generally available only to institutional investors

or would require a significantly higher minimum initial investment. Other
-10-
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benefits we may receive include receipt of duplicate client confirmations and
bundled duplicate statements; access to a trading desk that exclusively
services its participants; access to block trading which provides the ability to
aggregate securities transactions and then allocates the appropriate shares to
client accounts; and access to an electronic communication network for client
order entry and account information. The commissions paid by the Adviser
clients are intended to be consistent with our duty to obtain “best execution.”
However, a client may pay a commission that is higher than what another
qualified broker-dealer might charge to affect the same transaction when the
Adviser determines, in good faith, that the commission is reasonable in relation
to the value of the brokerage and research services received. In seeking best
execution, the determinative factor is not the lowest possible cost, but whether
the transaction represents the best qualitative execution, taking into
consideration the full range of a broker-dealer’s services, including among
others, execution capability, commission rates, and responsiveness.
Consistent with the foregoing, while the Adviser will seek competitive rates, it
may not necessarily obtain the lowest possible commission rates for client
transactions.

Aggregation of Orders

The Adviser will generally block trades where possible and when advantageous
to clients. Certain trades will be effected independently. The blocking of trades
permits the trading of aggregate blocks of securities composed of assets from
multiple client accounts where transaction costs are shared equally and on a
pro-rated basis between all accounts included in the block. Block trading allows
us to execute equity or fixed income trades in a timely, equitable manner and
to reduce overall commission charges to clients. Clients who do not provide the
Adviser with discretion will not participate in block trades, and their trades in
similar securities will be placed with brokers after trades for discretionary
accounts. Accounts owned by supervised persons of our firm may participate
in block trading with your accounts; however, these individuals will not be given
preferential treatment of any kind.

Directed Brokerage

The Adviser will comply with any guidelines and/or limitations reasonably
requested by a client relating to brokerage for the client’'s account that are
contained in the client’s investment management agreement. When possible,
the Adviser will also observe any non-binding statement of client preferences
with respect to brokerage direction.

If a client directs the Adviser to use a particular broker-dealer for execution of

the client’s trade orders (a “directed brokerage arrangement”), and the Adviser

agrees to the arrangement, a client should understand that the Adviser may be

unable to achieve best execution for the client’s transactions. Any costs related
-11-
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to the directed brokerage arrangement are not included in the Adviser’s fee,
and the client is solely responsible for monitoring, evaluating and reviewing the
arrangement with the directed broker-dealer and paying any commissions or
markups or markdowns or other costs imposed by the directed broker-dealer.
Additionally, the Adviser generally will not aggregate the client’'s directed
brokerage trade orders with orders for other clients of the Adviser or include
such orders in its trade rotation process.

If the Adviser aggregates a client’s directed brokerage trade orders with trade
orders for other clients of the Adviser, the Adviser may employ the use of “step-
outs” to satisfy the client’s directed brokerage arrangement. A “step-out”
occurs when an executing broker executes the trade and then “steps out” the
trade to a clearing broker (which would be the directed broker-dealer in a
directed brokerage arrangement) that confirms and settles the trade. In such
a case, a client will bear the costs of any commissions, markups or markdowns
imposed by the executing broker-dealer in addition to the costs of any
commissions, markups or markdowns imposed by the directed broker-dealer.

If a client directs the Adviser to use a particular broker-dealer, and if the
particular broker-dealer referred the client to the Adviser or if the particular
broker-deal refers other clients to the Adviser in the future, the Adviser may
benefit from the client’s directed brokerage arrangement. Because of these
potential benefits, the Adviser may have an economic interest in having the
client continue the directed brokerage arrangement. The benefits that the
Adviser receives may conflict with the client’s interest in having the Adviser
recommend that the client utilize another broker-dealer to execute some or all
transactions for the client’s account.

Before directing the Adviser to use a particular broker-dealer, a client should
carefully consider the possible costs or disadvantages of directed brokerage
arrangements.

Trading Error Policy

If there is a trade error for which the Adviser is responsible, trades will be
adjusted or reversed as needed in order to put the client’s account in the
position that it would have been in as if the error had not occurred. Errors
caused by the Adviser will be corrected at no cost to client’s account, with the
client’s account not recognizing any loss from error. The client’s account will
be fully compensated for any losses incurred as a result of any such error. If
the trade error results in a gain, the gain may be retained by the Adviser.
Please note that any gains resulting from a trade error will be donated to charity.
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Item 13: Review of Accounts
Periodic Reviews
The Adviser’s portfolio management team generally performs daily reviews on
transactions in each client account. The portfolio management team generally
reviews reports documenting each account’s performance compared to the
performance of a relevant benchmark index at least monthly.

Review Triggers

In addition to periodic reviews, the Adviser may conduct account reviews when
a triggering event, like a change in client investment objectives, financial
situation, market correction or client request occurs.

Regular Reports and Electronic Delivery

The Adviser generally provides written investment summary reports to clients
on a monthly basis. These monthly investment summary reports contain the
client account’s holdings, yield, cash flow, gains and losses, and monthly
interest earnings. The Adviser may provide additional information in the
investment summary report to meet the specific reporting needs of a client as
the client and the Adviser may agree.

All client correspondence, as well as all books and records of the Adviser, will
be delivered and stored as electronic images and the originals of the
electronically stored documents shall be destroyed. Thereafter, all electronic
documents shall be deemed to serve as an original copy.

Item 14: Client Referrals and Other Compensation

Other Compensation

As noted in Item 12, the Adviser will receive additional benefits from Trade-PMR
which includes electronic systems that assist in the management of Adviser
client accounts, access to research, the ability to directly debit client fees,
software and other technology that provide access to client account data (such
as trade confirmations and account statements), facilitate trade execution (and
allocation of aggregated trade orders for multiple client accounts), pricing
information and other market data, assist with back-office functions,
recordkeeping and client reporting.

Client Referrals
It is the Adviser’s policy not to engage solicitors or to pay related or non-related
persons for referring potential clients.
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Item 15: Custody

Custody

Custody means holding, directly or indirectly, client funds or securities, or
having any authority to obtain possession of them. TMCG does not have direct
custody of any client funds and/or securities. TMCG does not take physical
custody of client funds and/or securities under any circumstances. Clients’
funds and securities are held by an unaffiliated qualified custodian. Please refer
to Item 12 for information regarding our Brokerage Practices. TMCG has
implemented written policies and procedures to ensure that it will be in
compliance with the required requirements and applicable safeguards with
respect to custody. While TMCG does not have physical custody of client funds
or securities, the custodian may pay TMCG' management fees through a
deduction from the custodial brokerage account that holds client funds. Prior to
permitting direct debit of fees, each client provides written authorization
permitting fees to be paid direct from the custodian. As part of the billing
process, the client’'s custodian is advised of the amount of the fee to be
deducted from that client’s account. On at least a quarterly basis, the custodian
is required to send to the client a statement showing all transactions within the
account during the reporting period. The custodian does not calculate the
amount of the fee to be deducted and does not verify the accuracy of TMCG’
advisory calculation. Therefore, it is important for clients to carefully review their
custodial statements to verify the accuracy of the calculation, among other
things. Clients should contact TMCG directly if they believe that there may be
an error in their statement.

Clients are provided with transaction confirmation notices and regular summary
account statements directly from the broker-dealer/custodian for the client
accounts. The client will also receive monthly statements regarding the account
directly from the broker-dealer/custodian. When you receive these statements,
please review the statements carefully. Please compare asset values,
holdings, and fees to the account statement issued for the previous period. At
its sole discretion, TMCG may send such other updates or periodic reports, as
it deems appropriate, to clients.

Please Note: To the extent that TMCG may provide clients with periodic
account statements or reports, the client is urged to compare any statement or
report provided by TMCG with the account statements received from the
account custodian.

Item 16: Investment Discretion

Discretionary Authority for Trading

Clients can determine to engage the Adviser to provide investment advisory

services on a discretionary basis. Prior to the Adviser assuming discretionary

authority over a client’s account, the client is required to execute an investment
-14 -
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management agreement with the Adviser, naming the Adviser as client’s
attorney and agent in fact, granting the Adviser full authority to buy, sell, or
otherwise effect investment transactions involving the assets in the client’s
name found in the discretionary account.

The Adviser generally accepts reasonable limitations to its discretionary
authority with respect to brokerage direction and securities selection, including
the designation of particular securities or types of securities that should not be
purchased for the client’s account, but the client may not require that particular
funds or securities (or types) be purchased for the client’s account. Any such
limitations agreed to by a client and the Adviser are generally included as an
addendum to the client’s investment management agreement or in a separate
letter of understanding. When possible, the Adviser will also attempt to observe
any non-binding statement of client preferences with respect to factors such as
brokerage direction, holding periods, and securities selection.

Item 17: Voting Client Securities
Proxy Votes
Adviser has adopted the following policies and procedures regarding proxy
voting for its clients’ accounts. At all times, Adviser has a “duty of care” to its
clients, and Adviser recognizes and accepts this responsibility. Should the
Adviser exercise voting authority over its clients’ proxies, it must ensure that all
proxies are handled in the best interests of its clients.

Currently, Adviser has chosen not to retain voting authority over its clients’
proxy voting and has left the voting authority to the clients. All proxy ballots will
be sent directly to a client and not the Adviser.

Any questions on these policies and procedures should be directed to Matt
Swendiman who is responsible for updating, maintaining or changing these
procedures.

Item 18: Financial Information

Financial Information

The Adviser does not require or solicit prepayment of more than $1,200 in fees
per client six months or more in advance and, thus, has not included a balance
sheet dated not more than 90 days prior to the date of this brochure. The
Adviser is not aware of any financial condition that is reasonably likely to impair
its ability to meet its contractual commitments to clients, nor has it been the
subject of a bankruptcy petition at any time during the past ten years.
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Privacy Policy

TMCG does not disclose nonpublic personal information about its clients or
former clients to third parties other than as described below. TMCG collects
information about its clients (such as name, address, social security number,
assets and income) from the Firm’s discussions with clients, from documents
that clients may deliver to the Firm (such as subscription documents) and in the
course of providing services to clients. In order to service clients’ accounts and
effect investment transactions, TMCG may provide clients’ personal information
to the Firm’s affiliates and to firms that assist TMCG in servicing client accounts
and have a need for such information, such as brokers, distributors, legal
counsel, fund administrators, or accountants. TMCG does not otherwise provide
information about clients to outside firms, organizations, or individuals except as
required or permitted by law. Any party that receives this information will use it
only for the services required and as allowed by applicable law or regulation,
and is not permitted to share or use this information for any other purpose.
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Brochure Supplement
(Part 2B of Form ADV)

STEVEN RICHARD SMITH

Investment Adviser Representative

Wealth Advisory Solutions, LLC
d.b.a. The Monument Circle Group

1630 West Oak Street, Suite 100
Zionsville, IN 46077

Telephone: 317-559-3360

Email: steve@themonumentcirclegroup.com

NOTICE: The attached Brochure Supplement provides information about the
Investment Adviser Representative of Wealth Advisory Solutions, LLC doing
business as The Monument Circle Group (“TMCG” or the “Firm”). You should have
received a copy of the Brochure for TMCG, CRD No. 288903, as well. Please contact
Kim Custer, if you did not receive the Firm’s Part 2A of Form ADV. You can also
contact Kim Custer if you have any questions about the content of the attached
supplement.

Additional information about the Firm’s investment adviser representatives is
available on the Investment Adviser Public Disclosure website at
www.adviserinfo.sec.gov. You can search this site by a unique identifying number
known as a CRD number. Steve Smith’s CRD number is 1160933.

January 8, 2026


mailto:steve@themonumentcirclegroup.com
http://www.adviserinfo.sec.gov/

Generally, TMCG employees hold a college or advanced degree or have relevant working
experience in the securities industry. Any employee of TMCG acting in a representative

A. General Requirements

capacity will be appropriately licensed or registered.

TMCG currently has three

B. Investment Adviser Representative Information
investment adviser representatives.
Supplement provides information about Steven Smith, the Firm’s investment adviser

representative.

This Brochure

Item 2 Education and Business Experience

CRD Number: 1160933
Year of Birth: 1962

PROFESSIONAL EXPERIENCE:

TMCG

o Investment Adviser Representative 2019 — Present
Wells Fargo Clearing Services, LLC

O Managing Director — Investment Officer 2016 - 2019
Wells Fargo Advisors, LLC

o Registered Representative 2009 - 2016
¢ Citigroup Global Markets Inc.
o Financial Advisor 2006 — 2009
¢ UBS Financial Services Inc.
o Financial Advisor 1993 — 2006
EDUCATION:

Mr. Smith has one disciplinary disclosure from a customer dispute that was settled in
1990. Additional information regarding the disclosure can be obtained by visiting
https://brokercheck.finra.org and searching his CRD number 1160933.

DePauw University — Bachelor of Arts, 1985

Item 3 Disciplinary Information

Item 4 Other Business Activities

Mr. Smith is engaged in the following outside business activities:

These outside business activities do not require more than 2 hours of Mr. Smith’s time

Passion Park, LLC - Rental Property since 12/30/2025
Livingston Park, LLC - Rental Property 8/1/13-12/30/2025
Red Hill, LLC - Rental Property since 8/15/13
SandJsToys, LLC - Buy/Sell Historic Cars since 10/2013
Deer Forest, LLC - Grow Timber since 8/20/13
Monument Group Wealth, LLC — Owner since 05/2019

per week.


https://brokercheck.finra.org/

Item 5 Additional Compensation
Mr. Smith receives additional compensation from the outside business activities listed
above. The additional compensation does not exceed 1% of his income.

Item 6 Supervision
Mr. Smith is an Investment Adviser Representative of TMCG. TMCG has and provides
investment advisory and supervisory services in accordance with its policies
and procedures manual. The Firm’s Chief Compliance Officer, Kim Custer, is primarily
responsible for implementation of the Firm’s policies and procedures.



Brochure Supplement
(Part 2B of Form ADV)

JOHNELLE MICHAEL SMITH

Investment Adviser Representative

Wealth Advisory Solutions, LLC
d.b.a. The Monument Circle Group

1630 West Oak Street, Suite 100
Zionsville, IN 46077

Telephone: 317-559-3360

Email: Johnnie@TheMonumentCircleGroup.com

NOTICE: The attached Brochure Supplement provides information about the
Investment Adviser Representative of Wealth Advisory Solutions, LLC doing
business as The Monument Circle Group (“TMCG” or the “Firm”). You should have
received a copy of the Brochure for TMCG, CRD No. 288903, as well. Please contact
Kim Custer, if you did not receive the Firm’s Part 2A of Form ADV. You can also
contact Kim Custer if you have any questions about the content of the attached
supplement.

Additional information about the Firm’s investment adviser representatives is
available on the Investment Adviser Public Disclosure website at
www.adviserinfo.sec.gov. You can search this site by a unique identifying number
known as a CRD number. Johnelle Michael Smith’s CRD number is 4282078.

January 8, 2026


mailto:Johnnie@TheMonumentCircleGroup.com
http://www.adviserinfo.sec.gov/

A. General Requirements
Generally, TMCG employees hold a college or advanced degree or have relevant working
experience in the securities industry. Any employee of TMCG acting in a representative
capacity will be appropriately licensed or registered.

B. Investment Adviser Representative Information
TMCG currently has three investment adviser representatives. This Brochure
Supplement provides information about Johnelle Michael Smith, the Firm’s investment
adviser representative.

Item2 Education and Business Experience
CRD Number: 4282078
Year of Birth: 1971

PROFESSIONAL EXPERIENCE:

e TMCG IAR 2019 — Present
o Wells Fargo Clearing Services, LLC First Vice President-
Investment Officer 2009 - 2019
o Citigroup Global Markets Inc. Financial Advisor 2006 — 2009
e UBS Financial Services Inc. Financial Advisor 2000 — 2006
EDUCATION:

¢ Indiana University South Bend — Associate of Arts, 1995

Item 3 Disciplinary Information
Mrs. Smith does not have any legal or disciplinary events material to a client’'s or
prospective client’s evaluation.

Item4  Other Business Activities
Mrs. Smith is engaged in the following outside business activities:

e Passion Park, LLC-Rental Property since 12/30/2025

e Livingston Park, LLC - Rental Property 8/1/13-12/30/2025
¢ Red Hill, LLC - Rental Property since 8/15/13

e SandJsToys, LLC - Buy/Sell Historic Cars since 10/2013
e Deer Forest, LLC - Grow Timber since 8/20/13

These outside business activities do not require more than 2 hours of Mrs. Smith’s time
per week.



Item5  Additional Compensation
Mrs. Smith receives additional compensation from the outside business activities listed
above. The additional compensation does not exceed 1% of her income.

Item 6 Supervision
Mrs. Smith is an Investment Adviser Representative of TMCG. TMCG has and
provides investment advisory and supervisory services in accordance with its policies
and procedures manual. The Firm’s Chief Compliance Officer, Kim Custer, is primarily
responsible for implementation of the Firm’s policies and procedures.



Brochure Supplement
(Part 2B of Form ADV)

EVE KENSINGTON SMITH

Investment Adviser Representative

Wealth Advisory Solutions, LLC
d.b.a. The Monument Circle Group

1630 West Oak Street, Suite 201
Zionsville, IN 46077

Telephone: 317-559-3360

Email: eve@themonumentcirclegroup.com

NOTICE: The attached Brochure Supplement provides information about the
Investment Adviser Representative of Wealth Advisory Solutions, LLC doing
business as The Monument Circle Group (“TMCG” or the “Firm”). You should have
received a copy of the Brochure for TMCG, CRD No. 288903, as well. Please contact
Kim Custer, if you did not receive the Firm’s Part 2A of Form ADV. You can also
contact Kim Custer if you have any questions about the content of the attached
supplement.

Additional information about the Firm’s investment adviser representatives is
available on the Investment Adviser Public Disclosure website at
www.adviserinfo.sec.gov. You can search this site by a unique identifying number
known as a CRD number. Eve Smith’s CRD number is 8221452.

April 13, 2026



A. General Requirements
Generally, TMCG employees hold a college or advanced degree or have relevant
working experience in the securities industry. Any employee of TMCG acting in a
representative capacity will be appropriately licensed or registered.
B. Investment Adviser Representative Information
TMCG currently has four investment adviser representatives. This Brochure
Supplement provides information about Eve Smith, the Firm’s investment adviser
representative.
Item 2 Education and Business Experience
CRD Number: 8221452
Year of Birth: 2001
PROFESSIONAL EXPERIENCE:
e TMCG IAR 2026 — Present
e TMCG Client Services Coordinator
2024-Present
¢ Milliman (Indianapolis Health Actuarial Analyst 2023-2024
e TMCG Client Associate Intern 2023
e Purdue University Teaching Assistant 2022-2023
o WTW Retirement Actuarial Intern 2022
EDUCATION:
e Purdue — Bachelor of Science Actuarial Science and Applied
Statistics, 2023
Item 3 Disciplinary Information
Ms. Smith does not have any legal or disciplinary events material to a
client’s or prospective client’s evaluation.
Item 4 Other Business Activities
Ms. Smith does not engage in any outside business activities.
Item 5 Additional Compensation
Ms. Smith does not receive any additional compensation outside of her
employment with the Monument Circle Group.
Item 6 Supervision

Ms. Smith is an Investment Adviser Representative of TMCG. TMCG has
and provides investment advisory and supervisory services in accordance
with its policies and procedures manual. The Firm’s Chief Compliance



Officer, Kim Custer, is primarily responsible for implementation of the
Firm’s policies and procedures
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